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Dear Lyon County Farmer, 
 
There are several programs 
planned for the fall for 
beef cattle, grazing and the 
grain crops production 
webinars. Flyers are en-
closed!  
 
The Beef Bash at the UK 
Oran C. Little Farm in 
Lexington was a great success last week. Some notes include the follow-
ing: 
 
There is a new Food Bioscience Degree that was developed in collabora-
tion with industry. Graduates have been coming out of the program with 
three good job offers in hand and salaries of $77,000. There are three 
tracks that students can follow including business and food management 
and the distillation/brewing industry. 
 
Meats and Food Science has plans and hopes for a new meat and food la-
boratory building that will include labs for meat, egg, poultry, vegetable 
and fruit products and a central food development area where all of these 
foods can be used to develop new products. 
 
Research is continuing with selenium. In addition to our current 
knowledge that the ideal combination for cattle is a 50% organic and 50% 
inorganic mix in the mineral (each type stimulates different parts of the 
immune response) they have found that it lowers cholesterol levels—it is 
unknown if it has that affect with people.  
 
The Kentucky Beef Network discussed programs that they sponsor includ-
ing the Beef Quality Assurance Program (free in September!), the Grazing 
and Fencing Schools, operating and managing UK’s Eden Shale Demon-
stration Farm including tire 
waterers, managing mud 
on the farm, etc. Their 
open house at Eden Shale 
is October 21, sign-up is 
online on their website. 
 
Sincerely, 
 
 
Extension Agent for ANR 

 
 

AG Jokes 
 
Why do cows like being told 
farmer jokes? 
Because they like being 
aMOOsed. 
 
Why can’t you tell secrets on 
a farm? 
Because the corn has ears, 
and the potatoes have eyes. 
 
What farm animal keeps the 
best time? 
A watch dog! 
 
What do you call a sleeping 
bull? 
A bulldozer! 
 
What kind of horses only get 
out at night? 
Nightmares  
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Beef Cattle Markets 

Dr. Kenny Burdine, University of Kentucky  

 

  
Feeder cattle markets were stronger last week with only a couple exceptions and they remain well 
above year-ago levels. Fed cattle prices were slightly higher, while boxed beef prices were slightly 
lower. CME(C) live cattle and feeder cattle futures were higher, while corn futures were down slight-
ly.  
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Don’t Miss Opportunities in this High Market  

 Kevin Laurent, Extension Specialist, Department of Animal and Food Sciences, University of Kentucky  

As we approach the end of summer and nighttime temperatures begin to consistently dip into the 60’s our 
thoughts turn to fall activities, one of which is marketing our spring born calves. It’s quite easy to feel good 
about the cattle business these days with current market prices, however we need to make sure we continue 
to manage our calf crop and do not miss the opportunities this current market is offering. Good management 
pays dividends in both lean years and good years. In fact, one could make the case that good management 
pays even greater dividends in times like these. The following are four management considerations that will 
help maximize calf value at sale time. 

Avoid selling bulls. Table 1 compares steer and bull prices in Ken-
tucky markets for the week of 8/6/2023 to 8/12/2023. As is usu-
ally the case, discounts for bulls increase as calves move up in 
weight class. What is unusual is the severity of the current dis-
counts. Bull calves weighing in the 500-600 lb weight range have 
historically taken a $10-12 per cwt. discount as compared to simi-
lar weight steers. However, the present discounts for that weight 
bull calf have been running in the $20+/cwt. range. As table 1 
shows, during the week of 8/6/2023-8/12/2023 that amounted to 
$95-152 per head. Although it is best to castrate male calves prior 
to three months of age, the next best option is to castrate prior 
to weaning. Research also shows that if calves are castrated early 
and implanted, weaning weights will be similar to intact males at 
weaning. A good reason does not exist to leaving a male calf intact. Castration is something that must be 
done and should be done on the farm where the calf was born to avoid the most stress and add the most 
value. 

Wean, feed, and take advantage of the current value of 
gain.  Weaned lots of calves have been consistently selling 
at a premium to unweaned calves. Weighted average premi-
ums in two recent CPH sales were $10.45/cwt over state av-
erage prices with premiums as high as $20/cwt for lighter 
weight heifers. But what is most promising is the current 
value of gain being offered in the marketplace. Table 2 
shows the current value in dollars per head of each addition-
al 100 lbs. of weight. By simply dividing that dollar amount 
by 100 you can calculate the maximum cost of gain that a 
feeding program must stay under to be profitable. You can 
see that there is an excellent opportunity to profitably add weight to calves, especially at the lighter weight 
classes. Lighter weight calves are also cheaper to feed and have a lower cost of gain than bigger calves due 
simply to less feed needed for body maintenance. Backgrounding/preconditioning budgets using $300/ton 
feed, $90 hay, 8% interest, and $15/head health costs along with 2-2.5 average daily gains are currently 
showing cost of gain figures of approximately $1.10/lb. for 375-575 lb. calves to upwards of a $1.50/lb. for 
775-875 wt. cattle. Realize, these price figures are from the non-valued added portion of the market report 
and do not represent any premium for weaning. The best way for small producers to capture weaned calf 
premiums is to sell in special preconditioned sales such as CPH or other stockyard sponsored sales. Combin-
ing a weaned calf premium with a feeding program that captures current value of gain leaves room for a po-
tential significant profit.   

Consider a pre-weaning working. Working calves prior to weaning has always been a standard recommenda-
tion, especially for calves that were going to be retained on the farm through a pre-conditioning program.  
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Beef Seedstock Symposiums Set for October  

Dr. Darrh Bullock, Beef Extension Professor, University of Kentucky 

University of Kentucky Beef Extension in partnership with the University of Tennessee Cooperative Exten-
sion will be conducting a Beef Seedstock Symposium on October 18 (Barren County Kentucky Extension Of-
fice, Glasgow). This program is specifically designed to assist beef cattle seedstock producers that market 
bulls to commercial and/or other seedstock producers. There will be a major focus on genetics (EPD, ge-
nomics, indexes), but we will also cover topics on nutrition, health, bull fertility and marketing strategies. 
Speakers from the University of Kentucky, the University of Tennessee, and our featured speaker Dr. Matt 
Spangler from the University of Nebraska will cover these topics. The cost is $25 to attend, and pre-
registration is required (space is limited). Lunch and educational resources will be provided. To receive a fly-
er, a detailed agenda, and a mail in registration form you can email Maggie Ginn at Maggie.Ginn@uky.edu or 
you can go directly to the registration site (links below) to see the agenda and register with a credit card if in-
terested. The Kentucky portion of this program is in coordination with the Kentucky Beef Network and fund-
ing was generously provided by the Kentucky Agricultural Development Fund. 

Lexington: https://www.eventbrite.com/e/709667262887?aff=oddtdtcreator  

With current market prices, this may be a profitable strategy even for calves that will be sold off the cow. Vir-
ginia Tech research showed a 10-40 lb response in added weaning weight by deworming and implanting 
calves in mid-summer. If it is early September and we know we will not sell for another 45-60 days (about 2 
months) it may pay dividends to deworm, implant and boost fly control now. If these practices add an addi-
tional 20 lbs of sale weight given the current market prices, a $10 investment may net a $40 return.  

Avoid excessive sale day shrink. Sale day shrink is simply a cost of doing business. Anytime we move or haul 
cattle we can expect at least a 2-3 % reduction in weight primarily due to fill. However, with every pound 
worth $2+ dollars, reducing excess shrink needs to be a consideration. Oklahoma State research showed that 
unweaned bawling calves hauled to the sale barn the night before sale day shrank approximately 2% more 
than similar calves delivered on sale day. Sometimes delivering calves the night before a sale cannot be 
avoided but be mindful that a fresh weaned bawling calf in a hay and water pen at the yard the night before 
the sale is not going to eat or drink very much, if at all. Some other considerations to reduce shrink are to 
improve facilities so cattle can be sorted and loaded quietly and efficiently just prior to hauling. Also consider 
hauling calves early to the yard to avoid long waits in line to unload. Although excessive shrink should be 

mailto:Maggie.Ginn@uky.edu
https://nam04.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.eventbrite.com%2Fe%2F709667262887%3Faff%3Doddtdtcreator&data=05%7C01%7CDarrh.Bullock%40uky.edu%7C86c9285e83074d7ee97208dba9971ac2%7C2b30530b69b64457b818481cb53d42ae%7C0%7C0%7C63829023880495
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Corn and Soybean News  

September ‘Highlights’ 

 

The following are excerpts from the September News-
letter. A full copy of the newsletter with complete arti-
cles can be found online or I would be happy to email 
or mail copies. 
 

Tar Spot was found on corn in Caldwell County. It 
can be managed with fungicide applications at VT-R1 
(tasseling/silking). 
 
Herbicide Resistance Screening Program to be Developed: A new UK professor, Dr. Samuel Revolinski, 
will be developing a herbicide resistance screening program for weeds in Kentucky. He is also going to be 
studying the mechanisms of resistance. 
 

Soil Erosion: IUK Water Specialist Brad Lee and Soils Specialist John Grove have had  a study on soil erosion 
from precipitation events on a field in a corn and soybean rotation. During a summer 7” rain event only 0.2 
tonds of soil per acre were lost. Following the soybean harvest wheat was planted. In mid-March a 2.2 inch 
rain resulted in a 9 ton/acre soil loss. The soybean residue degrades over the winter and the wheat density 
was not sufficient to prevent this erosion. It is recommended to not do any fall field activities that size parti-
cles or break up the soil aggregates. A winter cereal rye cover crop produces a dense, fibrous root system 
which can maintain soil aggregation and hold it in place if planted early enough, and if there is enough shoot 
biomass it can provide aboveground protection from raindrops. 
 

Fall Residual Herbicides an Option for Italian Ryegrass Management: Dr. Travis Legleiter says that Italian or 
annual ryegrass is now becoming a weed issue prior to corn and soybean planting as well as in wheat. Fall 
applied residual herbicides are a common and critical component. Several products with pyroxasulfone or S-
metolachlor have labeling that allow for application in the fall for control of Italian ryegrass or fall germi-
nating weeds. Ina fall UKREC study in 2022 Zidua, Anthem Maxx, Dual II Magnum, Boundary and Helmet MTZ 
applied with glyphosate or paraquat all achieved 89% or greater burndown of emerged ryegrass 30 days after 
treatment. Boundary Helmet MTZ without glyphosate or paraquat provided greater than 95% control of 
emerged, small ryegrass plants. Additional details and recommendations on spraying are available in the 
newsletter.  
 

Grain Fill Period and Yield: Dr. Dennis Egli provides a great description of how grain fill and final yield occurs. 
Grain fill lasts 30-40 days, at about R5 in soybeans and at R2 in corn. At the initiation of grain fill leaf senes-
cence will also begin and nutrients are moved from the leaves into the grain. A water stress period will accel-
erate leaf senescence and shorten grain filling.  In their experiments, only 3 days of stress on soybeans was 
needed to begin the accelerated senescence and shorten grain fill. Water stress during see filling may be a 
more important yield-limiting factor thatn commonly thought. Yield is not ‘made’ until the seeds reach physi-
ological maturity. A high, dry climate with high levels of solar radiation, high daytime temperatures and lower 
nighttime temperatures allowed for a  longer grain-filling period with higher photosynthesis resulting in a 
higher final yield. 
 

Low River Levels, Barge Freight and Widening Basis: Dr. Grant Gardener, UK Extension Ag Economist, and 
Dr. Hunter Biram, U of A Ag Economist. Last year the historic low river levels caused at Memphis cause a 
barge freight high of $90/ton of grain. As of Sept. 5th the river level declines had caused barge rates to rise to 
$30/ton and unpredictable basis patterns. If the basis falls in the short term, producers may want to utilize on 
or off-farm storage to suspend cash sales until the basis improves. 
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